THE FEATURES ‘ CPEX REAL ESTATE

Maintaining Focusr.
GetThe B@ St Results

Ryan Condren joined CPEX Real Es-
tate in 2008 and focuses his efforts on
leasing retail, office and community-use
properties throughout New York. He
has spent the last three years represent-
ing landlords in procuring the leasing
of their space. Condren has an in depth
knowledge of the New York market and

has proven to be a great asset to owners.

Condren began his real estate sales career by joining Tim King’s
leasing team as an associate three years ago. His previous and cur-
rent responsibilities include market research, valuating leases, pre-
paring marketing packages, client reporting and executing the lease
of properties. Condren has experience in negotiating transactions
with national, institutional and local commercial tenants.

In the last two years alone, the team has performed over 100
evaluations and was responsible for the execution of 25 lease
transactions in New York, totaling 125,000 square feet of retail
space and 20,000 square feet of office space, exclusively repre-
senting landlords. A few notable transactions have been com-
pleted with Wells Fargo Home Mortgage, Key Food, Army and
Marines Recruiting Center, Boars Head, Allied Barton, Metro
PCS, Brooklyn Philharmonic, Bargain Hunters, Yogurberry
and We The Free, a subsidiary of Urban Outfitters.

Condren, along with his partner Eric Aleshcul, is exclusively mar-
keting over 30 properties totaling over 400,000 square feet of retail
space throughout New York City. A few notable listings include the
retail portion of the Isis Condominium at 1480 Second Avenue in
Manhattan; 22,000 sq. ft. of existing retail space with 62,700 sq.
ft. of undeveloped land available for ground lease in Mariners Har-
bor, Staten Island, which is located near various big box retailers;
and three new development sites in Downtown Brooklyn. Over
the past 11 months, Condren has played an integral role in help-
ing CPEX Real Estate close 14 leases, and three leases are currently
out for signature, which is a testament to his tenacity to continue
closing deals during a time of market instability. Condren says, “At

CPEX, we do not pay attention to
the conventional wisdom that the
market has slowed down; we stay fo-
cused, and at the end of the day get
the best results for our clients.”

Prior to a career in leasing, Con-
dren gained significant experience
in real estate while working for the
86™ Street Business Improvement
District (BID). While at the BID he conducted surveys, visited
stores and merchants, and managed the database of all business
operarors within the district. Condren coordinated street clean-
ings, security, and feasibility studies for pedestrian and vehicular
traffic. He also managed correspondence and communications
berween the BID and the merchants, and he worked alongside
a team to always try to better the local commercial business dis-
trict in which they served. After his employment with the 86°
Streer BID, Condren joined the Office of the Borough Presi-
dent, where he was the manager of the Brooklyn Tourism and
Visitors Center for a year.

He artended St. John's University for a year, and is currentl
working on completing his Bachelors degree in the evenings a:
St. Francis College in Brooklyn. Condren is 2 member of various
real estate organizations including the Real Estate Board of New York.
Brooklyn Chamber of Commerce, International Council of Shoppins
Centers and The Retail Network.

Condren was born and raised in Brooklyn and currently resides
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